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Course Overview:

This course is designed to provide students with an understanding of the issues presented by technology and start-up clients.  The issues are presented through the drafting of various documents that are needed by the technology practitioner.  Students will learn how to conduct an appropriate client analysis, gain experience in drafting appropriate documents to further his or her client’s projects and in negotiating key terms for technology deals.  In addition there will be discussion and attention to handling problematic solutions requiring litigation or other means of dispute resolution.  A technology degree is not required.
Students are expected to complete the writing assignments on time.  Each writing assignment is due at 5 p.m. on the due date via email in word format.  Unless you request otherwise, the writing assignments will be shared with all other students as part of the learning process, so do not include any personal identifiable information in the body of the assignment.  Grading will be based both on active and meaningful class participation and the written assignments.  There is no final examination but there is a final paper.  This syllabus is subject to change.

	January 18
	Establishing the attorney client relationship; Review Ill. Rules of Prof. Conduct 1.5, 1.7,1.8, 1.13; draft client retention letter due Jan 26th

	January 25
	Class meets with Lawyers Club of Chicago; Business attire required.  Mid-America Club, 56th floor of Chase Tower, formerly Bank One.  Dinner starts at 6 p.m. and will be over at 8 p.m.  Arrive by 5:45 p.m.  Debate between Judge Posner and Prof. Geoffrey Stone on privacy


	February 1
	How should the client do business?  Business formation issues.  Pre-incorporation agreements. Business formation continued.  Shareholder agreements, buyouts.  

	February 8
	Covenants not to compete and trade secrets.  What’s the client’s?  What’s not?

PepsiCo v. Redmond, 54 F3d 1262

Draft memo to client concerning any restrictions on his/her new business.  Due February 13.

	February 15
	Trademarks, copyrights, patents

Chamberlain Group v. Skylink Technologies, 381 F3d 1178



	February 22
	Trademarks, copyrights cont’d.

	March 1
	Non-disclosure agreements; independent contractor agreements; employment agreements.  Draft non-disclosure or independent contractor agreement.  Due March 6

	March 8
	To be determined.

	March 15
	Spring break; no class

	March 22
	Technology licensing and technology transfer issues

	March 29
	Privacy issues; email policies, security, HIPPA.

	April 5
	Business on the Internet.  Web design agreements, ISP agreements

	April 12
	Online sales agreement

	April 19
	Domain Names

	April 26
	Record keeping


